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National land
advisory services

National reach, local know-how

At Avison Young, our national Land Advisory team
works with all kinds of clients, from institutional
investors and private developers to landowners
and corporate users, to buy and sell commercial
land across the United States. We're a tight-knit
team spread across both established and fast-
growing markets, bringing deep local knowledge
and boots-on-the-ground insight to every project.
That local expertise, backed by a strong national
network, means we know how to unlock value and
spot opportunities others might miss.

Our goal is simple: deliver real results, build lasting
relationships, and create positive ripple effects in
the communities we serve. We're proud to bring
the full strength of the Avison Young platform to
every assignment.
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U.S. investment services

Our team specializes in land sales for high-impact developments
across the U.S. from multifamily and industrial to retail and
residential projects.

Landowners and developers benefit from guidance through the
often-complex planning process that comes with mixed-use projects,
ensuring the right combination of uses comes together to strengthen
overall land value.

What truly adds value is the blend of brokerage experience and
practical technical insight behind the service. Clients gain support from
people who understand land use planning, engineering hurdles, and
utility considerations, the details that can make or break a deal. With
that expertise on hand, clients can move from first look to final close
with clarity and confidence.

jgi Aligned and in sync

We take a coordinated, all-in approach to marketing your
asset because alignment matters. With clear communication
and full transparency, you'll always know where things stand.

Proven to perform

Jo)

j:l.[lﬂ Our tried-and-true processes are built to spark interest,
drive serious engagement, and bring the right prospects to
the table all while maximizing results.

@ Focused on the right fit

We know every deal is different. That's why we vet buyers
based on your specific goals, cutting out the noise and
saving valuable time.
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Tailored strategy
for every project

We've structured our team to put collaboration first bringing together the right people, insights, and expertise from across the
company. Our clients benefit from a network of specialists who work seamlessly across disciplines to deliver smart, connected solutions.

We don't believe in one-size-fits-all. Our approach is custom-built around your property and your goals. From day one, we take the
time to understand what matters most to you, then address challenges head-on with clear communication and expert insight. Every
step of the way, we're focused on helping you meet (and exceed) your objectives.

Investment sales Debt and equity finance

Our Capital Markets Group brings together deep local insight, Our Debt and Equity Finance Team helps clients structure the

national reach, and global connections to unlock smart right capital stack whether it's for construction, redevelopment,

investment opportunities. We work closely with both private and refinancing, or long-term hold strategies. We specialize in

institutional clients to deliver results whether it's a high-profile arranging a wide range of custom financing solutions, from

sale, a quiet off-market deal, or a complex recapitalization. bridge and mezzanine loans to preferred equity and structured

finance.

Thanks to our strong relationships and real-time market

knowledge, we help connect buyers and sellers across the U.S. With access to a broad network of capital providers including

and beyond. banks, insurance firms, pension funds, CMBS players, GSEs, and

) . : foreign capital. We know how to find the right fit for your goals.

- Investment advisory - Strategic consulting,

- Acquisition services valuation and appraisal - Credit tenant lease - Portfolio financings

_ Corporate finance - Transaction management, structured finance - Bridge financings
including sale-leaseback due diligence, financial - Conventional and CMHC- _ Participating loans

analysis insured loans

- Asset marketing and
disposition

- Construction and term
mortgages

- Credit facilities

- Joint venture advisory and

¥ equity raises
- Asset recapitalization - Second mortgages

- Mezzanine financings

- Market research
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Land planning

and development

Development team with a focus on analytics, highest and best-use and project s Tormbome ~a AR,
. ownhome Units 3= Seory
delivery from cradle to grave g st / T g

Our land development specialists optimize your real estate strategy by unlocking sty S fra 3

the full potential of your land and assets. Avison Young offers comprehensive I g
services, including situation analysis to assess your needs and establish clear,
actionable goals. We provide strategic site selection to identify high-potential
opportunities and support negotiations. Through tailored project solutions,
we conduct feasibility studies, refine concepts, and develop timelines and cost A= :

projections to guide decision-making for optimal outcomes. " 18—

95 Townhome Units
142 Parking Stalls

Geolocation research

Planning and expansion strategy

Due diligence and site feasibility

Constructibility overview

Highest and best use analysis Project delivery planning

Mutti-Family Bullding |
5 - Story

Pre-construction services a S g Sk \
integration .

Multi-Family

Entitlements paths Construction managen i ot

Cost modeling

Governance outreach
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Avison Young
Technologies

What sets us apart?

@ Crowd-sourced, real-time market intelligence

Our ecosystem captures daily insights from brokers, analysts,
and internal experts, updated minute-by-minute. This dynamic
intelligence network ensures you have access to the most current
market information the moment it becomes available.

K Intelligent data ecosystem

We harness the power of advanced machine learning to turn
complex data into actionable intelligence. By applying sophisticated
modeling to proprietary, client, and third-party datasets, we deliver
unmatched insights that drive confident decision-making for our
clients.

@ Solution-oriented products and custom analytics

We transform data into actionable insights through our proprietary
software applications, tailored to your needs. Whether you're
analyzing property performance, selecting optimal sites, or seeking
custom presentations that bring our rich data insights to life, our
products streamline decision-making and support your unique real
estate objectives.

60+ 1,500

Markets tracked Real estate records
in real time updated daily
80+ 22 million
Strategic data Real estate data
partnerships in place points collected
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Intelligence and insight

Gain a competitive edge
with real-time insights
and analytics to target
your next buyers

Understand exactly what's happening in your market with up-to-
the-minute property and transaction data. Property Intelligence
helps you spot active buyers, track pricing trends, and monitor
competitor activity in real time. Compare your portfolio against
market performance to make informed decisions about when
and how to position your properties for sale.

Your property’s unique
advantages to position it
effectively in the market

Location Intelligence reveals what sets your property apart
from the competition. Analyze your site against competing
properties through detailed comparisons of demographics,
nearby amenities, and other location-based strengths. Create
powerful comparison reports that showcase your property’s
unique advantages, helping you develop a positioning strategy
that captures buyers’ attention.
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Turn real estate and
locational data into
insightful narratives to
help you sell

Panorama helps you tell a compelling story about your property’s
value through eye-catching, data rich presentations. Create custom
reports and maps that showcase your asset’s unique strengths,
location advantages, and market position. By highlighting these key
selling points, you can attract qualified buyers and maximize your
property's sale price.

Find off-market
opportunities and
engage owners before
anyone else

Discover hidden opportunities with Parcel Finder. Our tool
connects buyers like you with off-market opportunities, allowing
you to engage landowners earlier to conclude deals before
anyone else can. Parcel finder is an incredible tool to find unique
investment opportunities while staying ahead of the curve.
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National land experts

Mike Kennedy, Co-Lead Sullivan Johnston, Co-Lead Baxter Walker Lisa Maki

Principal Senior Vice President Principal Principal

972 814 4568 843224 1235 919 606 3319 L5 720, 7444
michael.kennedy@avisonyoung.com sullivan.johnston@avisonyoung.com baxter.walker@avisonyoung.com lisa.maki@avisonyoung.com
TEXAS TEXAS NORTH CAROLINA TENNESSEE

T A

Hal Kempson Frank Simpson Steve Peden Will White

Principal Principal Principal Senior Vice President

704 650 1971 77053220544l 919719 8198 TS 32 9911
hal.kempson@avisonyoung.com frank.simpson@avisonyoung.com steven.peden@avisonyoung.com will.white@avisonyoung.com
NORTH CAROLINA GEORGIA NORTH CAROLINA GEORGIA

Russell Dye Ken Arimitsu Trevor Roberts Chet Hall

Senior Vice President Senior Vice President Vice President Associate

770916 6189 949390 5512 863 441 4917 214717 7821
russell.dye@avisonyoung.com ken.arimitsu@avisonyoung.com trevor.roberts@avisonyoung.com chet.hall@avisonyoung.com
GEORGIA CALIFORNIA FLORIDA TEXAS
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Case studies

Las Entradas

Manor, TX

- 69 acre mixed-use, master planned development
- Avison Young represented the seller

The Avison Young Texas Land Advisory Team represents Las Entradas, a mixed-use master planned development
located in Manor - Austin Texas. Our team has transacted multiple parcels for industrial, hotel, multifamily and retail
development. We are currently providing consulting services through our Avison Young Land Planning and Analytics
teams related to optimizing the land uses and creating opportunities to respond to high-value demand drivers in the
market, including medical and medical office.

Berry Creek Highlands

Georgetown, TX
- Mixed-use, residential development
- Avison Young represented the seller, Avanti Properties Group

The Avison Young Texas Land Advisory Team represents Avanti Properties Group on this mixed-use residential
development in Georgetown, Texas. Our team has transacted parcels for multifamily and BTR, as well as single family
pods. Our process is geared toward maximizing price, with a strong emphasis on timeline and proven ability to close.

Vista Ranch Retail Frontage
Liberty Hill, TX

- 6.136 acre commercial parcels
- Avison Young represented the seller, Nexmetro

Avison Young is working with Nexmetro, a national STR developer, to transact the two highway commercial frontage
parcels at the front door to their new Vista Ranch SFR development. Our team ran an exhaustive process to identify
financially capable commercial developers that would execute a high-quality development. The team worked closely
with Nexmetro to understand and communicate issues related to utilities, as well as freeway access and curb

cut solutions.
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Case studies

Country Club Homes

Raleigh, NC

- 198-unit multifamily property

- Avison Young represented the buyer, Grubb Ventures

- The buyer redeveloped the property into an upscale mixed residential neighborhood

Grubb Ventures was able to cash flow the property until its ultimate redevelopment into senior housing, high-end
single-family residences and multifamily. Through strong local relationships, we worked an arrangement bringing
together an investment partnership with patient partners. Ultimately the property was redeveloped as an upscale
mixed residential neighborhood.

Walnut Ridge

Manfield, TX
- 12.65 acre mixed-use development parcel
- Avison Young represented the seller, Kimley-Horn Engineering

The Avison Young Team worked with Kimley-Horn Engineering to create a mythical concept plan to better illustrate
the development potential for this 12.65 acre parcel located in Mansfield, Texas. The plan responds to the
requirement of the church ownership to encourage a walkable mixed-use environment incorporating a “boardwalk”
restaurant concept.

e 2902 & 2906 Brick Church Pike

Nashville, TN
- 7.45 acre residential parcel
- Avison Young represented the seller

We secured key rezoning and power commitments to position the site for data center development despite
challenges including title issues, site slope, and multi-party coordination. Through strategic execution, we
maintained buyer momentum and navigated complexities to keep the deal on track. The result was a top-of-
market price per acre that unlocked significant value for the ownership group.
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Case studies

10 West King Road

Hampton, GA

- 25-acre mixed-use development parcel

- Avison Young represented the seller

- Purchased by a residential developer who plans a 149-unit community with future commercial outparcels

We advised a private equity client on the disposition of a 25-acre raw land site, leveraging city rezoning initiatives
and coordinating infrastructure access to fully entitle the property. By aligning with local officials and planning
requirements, we positioned the site as a turnkey development opportunity.

Gainesville Parking Redevelopment

Gainsville, GA

- 17,000 sf industrial building

- Avison Young represented the buyer, The City of Gainesville

- The city plans to develop a 300-space parking deck

We were engaged by the City of Gainesville to identify a site for a needed downtown parking deck and secured an
off-market 1.4-acre property with an occupied industrial building. After leading feasibility analysis, lease review, and
negotiations, we successfully structured favorable acquisition terms.

Jackson County, GA
- 106-acre parcel
- Avison Young represented the seller, a private family estate

We represented a family in the sale of a 106-acre generational tract, securing a full-price offer despite complex
heirship and tax lien challenges. By coordinating with all parties, including locating an incarcerated heir, we
successfully closed and unlocked long-held family value.

Raleigh Iron Works

Raleigh, NC
- 19-acre mixed-use redevelopment parcel
This asset consists of 19-acres of mixed-use redevelopment which includes 540,000 sf of creative office space, 81,000

sf of retail and restaurants and 219 multifamily units.



Case studies

Lost Mountain Baptist Church

Powder Springs, GA

- 19.33-acre parcel

- Avison Young represented the seller, Lost Mountain Baptist Church

- Purchased by a local developer/builder who plans to build a 26-lot SFR subdivision

We represented a church in selling roughly 19 acres in West Cobb County to retire long-term debt. By uncovering
existing surveys and sewer access, we enabled a 26-lot plan under current zoning despite major due diligence
and entitlement hurdles. The deal closed with higher-than-expected proceeds, allowing the church to fully pay
off its debt.

6533 McEver Road

Flowery Branch, GA

- 33.94-acre agricultural parcel

- Avison Young represented the seller

- The purchaser was granted annexation and rezoning in the City of Buford, GA. The property now houses
400,000 sf of industrial space

Avison Young represented a local investor in the sale of a 33.94-acre agricultural parcel, where the buyer secured

annexation and rezoning into the City of Buford, GA. The site has since been developed into approximately

400,000 sf of industrial space.

Riverlakes Ranch G.C.

Bakersfield, CA

- 210-acre golf course

- Avison Young brokered the acquisition of the golf course and advised on a strategy to utilize the golf course
as a covered land play while entitling 12 acres for townhouse development.

Ownership is advancing entitlements for the 12-acre development site to turn a $17,000 per acre basis to a $1
million per acre terminal value. Bakersfield is currently short approximately 15,000 units on its RHNA allocation.
The project has support from the planning department. The team is finalizing ALTA and topographic surveys.
Entitlements are expected in Q3 2026, at which time Avison Young will market the development site for sale.
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If you would like more
information on this offering
please get in touch.

Visit us online
avisonyoung.com

E. & O.E.: The information contained herein was obtained from sources which we YO U N G

deem reliable and, while thought to be correct, is not guaranteed by Avison Young.
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