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Law firm leasing has largely rebounded to pre-

pandemic levels, approaching the volume 

recorded in 2019. The moderation seen year over 

year reflects limited availability of top-tier space 

rather than weakened tenant interest. 

At the same time, law firms are making greater 

use of their offices. In 2025, utilization reached 

roughly 80% of 2019 levels — the strongest 

recovery of any U.S. industry — driven by firmer 

return-to-office requirements and reflected in the 

Avison Young Busyness Index.

Nearly 60% of leases signed by Am Law 100 firms 

—  the 100 largest U.S. law firms by revenue — 

were executed in trophy and class A+ buildings, 

while just 3% occurred in class B/C assets.

This shift reflects intensifying competition for 

talent and stricter return-to-office expectations, 

which have elevated demand for best-in-market 

space. The share of deals in top-tier buildings has 

climbed steadily, up from 45% in 2022.

With national trophy availability at roughly 16%, 

and materially lower in more active markets, 

competition for premier space is expected to 

intensify, potentially pushing some firms toward  

class A alternatives in 2026.

Am Law 100 firms signed leases averaging nearly 11 

years in 2025, a 13.1% increase from 2024.

Extended terms have been growing over the last five 

years as high-quality availability remains low in major 

markets with limited new construction to aid 

demand.

Overall, renewals were slightly more common than 

relocations in 2025, accounting for 52% of all Am Law 

100 transactions — a share that has grown for four 

consecutive years. This trend is likely to continue until 

more high-quality supply becomes available.

Law firm leasing recovery from 
2019 levels

Am Law 100 deals in 2025 
favored top-tier office space

Growth in Am Law 100 relocation 
term lengths

13.1%59%90.2%

U.S. law firm trends | H2 2025

Source: Avison Young Market Intelligence
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Leasing activity & return-to-office

Law firm leasing reached over 
90% of the total activity seen in 
2019, signaling strong confidence 
within the industry.

While activity slowed year over 
year, the decline reflects a 
shortage of high-quality supply 
rather than diminishing demand.

Actual office utility continues to 
soar, largely from more frequent 
RTO mandates. Law offices in 
2025 were 80% as busy they were 
in 2019 — the highest recovery of 
any industry in the U.S. — 
according to the Avison Young 
Busyness Index.

Note: Law firms over 10,000 square feet
Source: Avison Young Market Intelligence, Placer.ai
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Am Law 100 leasing by class

36% 39% 39% 37% 36% 37% 36% 36%

49%
44%

13%
15%

19%

12% 13% 12%
9%

17%

15%

15%

38%
37%

33%
45%

41% 44%
46%

41%

32%
38%

12%
9% 8% 6%

10% 7% 9% 6% 3% 3%

0%

20%

40%

60%

80%

100%

2016 2017 2018 2019 2020 2021 2022 2023 2024 2025

Trophy A+ A B and below

59% of Am Law 100 
deals in 2025 were 
completed in high-end 
buildings (trophy and 
class A+ properties).

Availability in high-
quality buildings across  
major markets stands 
at just 16.5% and 
continues to decline.

Note: Boston, Chicago, Manhattan, San Francisco, Washington, D.C. 
Direct leases only.

Source: Avison Young Market Intelligence
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Transaction type and avg. term length,
Am Law 100

Am Law 100 firms were nearly 
evenly split between new or 
relocation deals and renewals, 
with the share of renewals 
increasing over the past four 
years.

Term lengths on relocations in 
2025 averaged nearly 11 years, 
marking a 13% year-over-year 
increase and the longest 
average recorded in the past 
decade.

This comes as high-end 
availability continues to tighten, 
with limited new construction 
to appease demand.
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Recent leasing activity

Tenant name Market Address Sign date Size (sf) Transaction type Lease type

Simpson Thacher & Bartlett Manhattan 570 5th Avenue Sep 2025 700,000 New Direct

Gibson Dunn Manhattan 200 Park Ave Dec 2025 361,569 Renewal Direct

Sidley Austin Washington, D.C. 2100 M Street NW Dec 2025 240,000 New Direct

WilmerHale Boston 60 State St Nov 2025 201,000 Renewal Direct

Kilpatrick Townsend Atlanta 1100 Peachtree St NE Dec 2025 148,112 Renewal Direct

Latham & Watkins Manhattan
1285 Avenue of the 

Americas
Jul 2025 119,858 New Sublease

BakerHostetler Manhattan 630 Fifth Ave Nov 2025 115,078 Renewal Direct

Ropes & Gray Chicago 191 N Wacker Dr Sep 2025 104,916 Renewal/Expansion Direct

Simpson Thacher & Bartlett Houston 1000 Main St Oct 2025 99,397 New Sublease

Stearns Weaver Miller Weissler 
Alhadeff & Sitterson

Miami 150 W Flagler St Aug 2025 96,762 New Direct

Freeman Mathis & Gary Atlanta 100 Galleria Pkwy SE Nov 2025 83,647 Renewal Direct

Kanner & Pintaluga West Palm Beach 6600 N Military Trl Jul 2025 77,699 New Direct

Lewis Brisbois Bisgaard & Smith Manhattan 140 Broadway Aug 2025 77,463 New Direct

ArentFox Schiff Chicago 233 S Wacker Dr Aug 2025 75,000 Renewal Direct

Keller & Heckman Washington, D.C. 1100 New York Ave NW Sep 2025 57,182 New Direct

Largest U.S. law firm transactions | H2 2025
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Law firm’s share of leasing activity (sf) Law firm leases by size buckets Renewals drive law firm leasing activity

Atlanta

In 2025, law firms accounted for 11.9% of Atlanta’s total 

leasing activity — a notable increase compared to historical 

norms. Activity began to pick up in 2023 as firms capitalized 

on a more tenant-friendly environment, using current market 

conditions to secure favorable rates and generous 

concession packages — a trend that remains ongoing.

Throughout 2025, 73% of law firm leasing activity in Atlanta 

consisted of renewals. This is a significant change from 2024 

when new deals dominated the market at 70% of leasing 

activity. The high volume of renewals highlights a broader 

industry trend in 2025: law firms are carefully weighing 

whether to expand, downsize, or maintain their existing 

footprints.

Tenant name Address Sign date Size (sf) Transaction type Lease type

Kilpatrick Townsend 1100 Peachtree St Dec 2025 148,112 Renewal Direct

Freeman, Mathis & Gary 100 Galleria Pkwy Nov 2025 83,647 Renewal Direct

Taylor, Lee & Associates 4145 Shackleford Rd Oct 2025 41,321 New Direct

Drew, Eckl & Farnham 1375 Peachtree St Nov 2025 40,124 New Direct

Hawkins, Parnell & Young 303 Peachtree St Jul 2025 35,668 Renewal Direct

Recent law firm lease transactions

Source: Avison Young Market Intelligence
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During 2025, 61% of law firm leases in Atlanta were for 

spaces under 10,000 square feet (sf), reflecting the market’s 

strong base of small to mid-sized tenants. Notably, 8% of 

leases signed during this period were for spaces over 50,000 

sf — a shift from the same time in 2024, when only 4% of 

leases signed exceeded that threshold.
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Law firm leasing by property class Law firm leasing size and count Am Law 100 leasing activity by submarket

Boston

Law firms have been a business leader in return-to-office 

(RTO) policies in Boston since the pandemic and are 

committing to high-quality space to achieve that goal. Most  

lasing activity in H2 2025 occurred in class A buildings, 

followed by trophy assets, as firms leaned on amenities and 

upgraded offices to make going into the office more 

appealing and productive for employees. 

Firms on Am Law 100 saw leasing shift back to Boston’s CBD in 

2025. While leasing activity was dipped slightly in 2025 

compared to 2024, the past two years still represent the 

highest leasing volumes since 2018 — signaling a resilient law 

market and firms’ commitment to cementing their footprints 

in Boston.

Average lease size for law firms is growing again in Boston 

with many of the largest companies renewing or expanding 

in 2024 and 2025. Commitment to larger space comes as law 

firms in the area are experiencing increased business activity 

and hiring more employees, further bolstering the Boston 

law industry.

Tenant name Address Sign date Size (sf) Transaction type Lease type

WilmerHale 60 State St, Boston Nov 2025 201,000 Direct Renewal

Weil Gotshal & Manges 1001 Boylston St, Boston Sep 2025 36,700 Direct New

Freshfields 1 Post Office Sq, Boston Nov 2025 35,000 Direct New

Pierce Atwood 1 Financial Ctr, Boston Dec 2025 29,231 Direct New

Haley & Aldrich 465 Medford St, Charlestown Dec 2025 25,000 Direct New

Recent law firm lease transactions

Source: Avison Young Market Intelligence
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Law firm’s share of leasing activity (sf) Law firm leasing activity by class (sf) Legal services job postings

Chicago

Chicago law firms accounted for 13% of leasing activity in 

2025 — down from 2024 and continuing a gradual return 

toward pre-pandemic norms. While many firms secured 

opportunistic deals between 2020 and 2021, upcoming lease 

maturities are driving earlier negotiations, with renewals or 

restructures often targeting 2028 and 2029 as landlords plan 

future building stacks.

Chicago legal job postings rose for a second consecutive year 

— up 10% from 2024 and up 24% from 2023. Increased law 

firm hiring efforts point to potential leasing momentum, as 

opportunistic leases signed in the wake of the pandemic near 

maturity. A renewed focus on planning efforts is expected, 

with firms creating environments that make the commute 

worthwhile.

Law firms in Chicago have historically gravitated toward 

trophy-quality space, prioritizing top-tier assets. Scarce 

trophy availability has driven a shift in 2025, with 90% of 

leased square footage in class A product. Firms are 

leveraging the “next-best” asset class, capitalizing on strong 

existing conditions and favorable concession packages to 

deliver highly amenitized space at a more efficient cost.

Tenant name Address Sign date Size (sf) Transaction type Lease type

Ropes & Gray 191 N Wacker Sep 2025 104,916 Renewal/Expansion Direct

ArentFox Schiff 233 S Wacker Dr Aug 2025 75,000 Renewal Direct

Clark Hill 130 E Randolph St Jul 2025 71,813 Renewal Direct

Benesch Friedlander Coplan & Aronoff 71 S Wacker Dr Dec 2025 33,000 Expansion* Direct

Kilpatrick Townsend 320 S Canal St Aug 2025 29,000 New Direct

Recent law firm lease transactions

*Note: Total sf after expansion = 130,000
Source: Avison Young Market Intelligence, Lightcast
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Law firm’s share of leasing activity (sf) Law firm lease economics by asset class Law firm transaction activity by asset class

Houston

The law firm sector accounted for 10.5% of Houston’s office 

leasing activity — its highest post-pandemic share to date. 

Notably, over 82% of this volume stems from new deals and 

expansions rather than renewals. The CBD and Galleria/West 

Loop submarkets continue to dominate, capturing 79% of all 

law firm leasing in 2025. 

Flight to quality remains a dominant theme as law firms 

modernize their space and prioritize premium amenities. 

Trophy and class A+ assets captured 63% of law firm leasing in 

2025 — a trend driven by a strategic push to lock in premium 

locations as a constrained construction pipeline depletes top-

tier inventory. 

Higher-quality assets are securing longer lease terms from 

law firm tenants, even as the gap between base and effective 

rents narrows. This compression reflects a dwindling trophy 

supply, which has curtailed landlord concessions and 

increased the competition for remaining class A inventory.

Tenant name Address Sign date Size (sf) Transaction type Lease type

Simpson Thacher & Bartlett 1000 Main St Sep 2025 99,397 New Sublease

Wright, Close & Barger 700 Louisiana St Jul 2025 43,086 New Direct

Seyfarth Shaw 811 Main St Oct 2025 40,838 New Direct

Arnold & Itkin 3040 Post Oak Blvd Sep 2025 38,946 New Direct

Latham & Watkins 811 Main St Sep 2025 27,224 Expansion Direct

Recent law firm lease transactions

Source: Avison Young Market Intelligence
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Law firm’s share of leasing activity (sf) Law firm lease terms over time (years) Law firm transaction activity by asset class

Los Angeles

The legal sector is showing steady behavior in the Los 

Angeles office market, with its share of leasing activity 

consistently holding within a stable 7–12% band. The surge to 

12% in 2020 was a clear anomaly of strategic repositioning, 

after which activity returned to typical levels. The 

convergence to an 8.1% share in 2025 reaffirms the sector's 

equilibrium and its role as a deliberate, foundational tenant 

class focused on sustained market presence.

Tenant name Address Sign date Size (sf) Transaction type Lease type

SchultzFrost LLP 10960 Wilshire Blvd Aug 2025 52,655 Renewal Direct

Milbank 1900 Avenue of The Stars Aug 2025 48,218 New Lease Direct

Sullivan & Cromwell 1888 Century Park E Jul 2025 48,050 Renewal Direct

Behar Gibbs Savage Paulson, LLP 1 World Trade Ctr Jul 2025 35,754 New Lease Direct

Gordan Rees Scully Mansukhani 300 S Grand Ave Dec 2025 26,187 New Lease Direct

Recent law firm lease transactions

Source: Avison Young Market Intelligence

9.4%
7.4%

12.0%

7.4% 7.8%
9.3%

10.4%

8.1%

0%

5%

10%

15%

2
0

1
8

2
0

1
9

2
0

2
0

2
0

2
1

2
0

2
2

2
0

2
3

2
0

2
4

2
0

2
5

0%

20%

40%

60%

80%

100%

2
0

1
8

2
0

1
9

2
0

2
0

2
0

2
1

2
0

2
2

2
0

2
3

2
0

2
4

2
0

2
5

Trophy Class A Class B

72.7

60
65
70
75
80
85
90
95

100

2
0

1
8

2
0

1
9

2
0

2
0

2
0

2
1

2
0

2
2

2
0

2
3

2
0

2
4

2
0

2
5

Law firm lease terms in Los Angeles show strategic 

adaptation to market conditions. After peaking at an average 

of nearly 90 months pre-pandemic, terms shortened 

significantly to a low of 61 months in 2023 as firms prioritized 

flexibility. The steady climb to 73 months by 2025 indicates 

renewed confidence and a return to longer-term planning, 

reflecting stability in the sector’s real estate strategy.

While trophy and class A spaces have historically dominated 

transactions, 2025 marks a notable pivot. Activity moved 

decisively toward class A buildings, which captured 58.9% of 

transactions, as the share for trophy space fell to 39.1%. This 

recalibration indicates firms are making more calculated value 

decisions, opting for high-quality space that balances prestige, 

cost, and flexibility in the current market.
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Law firm’s share of leasing activity (sf) Law firm transaction activity by type

Manhattan

At the end of 2025, law firms accounted for 12% of 

Manhattan’s total leasing activity by square feet. While this 

represents a slight dip from recent years, it remains well 

above historical levels.

After two years dominated by renewals, law firms increased 

reliance on new leases in 2025, with new deals rising more 

than 20 percentage points year over year — signaling a 

renewed willingness to reset space strategies rather than 

extend in-place commitments.

Law firm leasing skewed sharply toward trophy assets in 

2025, with trophy buildings capturing 59% of activity — up 

from 44% in 2024. Meanwhile, class A’s share declined, and 

class B/C space rose slightly as a few law firms considered 

value options driven by capital preservation.

Tenant name Address Sign date Size (sf) Transaction type Lease type

Simpson Thacher & Bartlett 570 5th Avenue Sep 2025 700,000 New Direct

Gibson Dunn 200 Park Ave Dec 2025 361,569 Renewal Direct

BakerHostetler 630 Fifth Ave Nov 2025 115,078 Renewal Direct

Lewis Brisbois Bisgaard & Smith 140 Broadway Aug 2025 77,463 New Direct

Thompson Coburn 488 Madison Ave Dec 2025 46,000 Renewal Direct

Recent law firm lease transactions

Source: Avison Young Market Intelligence
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Washington, D.C.

In 2025, law firms accounted for 23.2% of Washington, D.C.’s 

total leasing activity — the highest of any single industry 

other than government tenants. At the end of the year, law 

firm leasing reached an all-time high, with momentum 

expected to carry into 2026.

Roughly half of all law firm leases in Washington, D.C. have 

been under 10,000 sf since 2018, with the next most popular 

option being between 20,000 and 50,000 sf. Activity has picked 

up in the years following the pandemic after an initial 

slowdown. However, in 2025, deal count declined, with the 

highest proportion of deals falling in the 20,000- to 50,000-sf 

range.

Am Law 100 firms leased almost 1 million square feet in 2024 

— a record level since the beginning of the pandemic. In 

2025, these firms’ leasing momentum softened as limited 

large-block availability in the trophy class constrained activity, 

with the year’s largest deal ultimately kicking off a new 

trophy redevelopment project.

Tenant name Address Sign date Size (sf) Transaction type Lease type

Sidley Austin 2100 M St NW Dec 2025 240,000 Direct New

Keller & Heckman 1100 New York Ave NW Sep 2025 57,200 Direct New

Bracewell 2001 M St NW Oct 2025 53,400 Direct Renewal

Sullivan & Worcester 1666 K St NW Aug 2025 24,400 Direct Renewal

Thompson Hine 1999 K St NW July 2025 22,700 Direct New

Recent law firm lease transactions

Source: Avison Young Market Intelligence
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New

A new year, a fresh outlook. 

As 2026 unfolds, there’s a real sense of 
potential in the U.S. What does it mean for 
the office sector?

Our top Market Intelligence experts break it 
down – sector by sector – so you can start the 
year with confidence.

Explore now

Explore now

https://www.avisonyoung.us/outlook/2026
https://www.avisonyoung.us/outlook/2026
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For more market insights and information visit avisonyoung.com
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